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FINANCE

BANKIA
Bankia Accelerator
by Conector

-
-

-

-

-

-
-

BANKIA Fintech

Bankia Fintech is an international pro-

The initiative seeks to discover and foster 

The accelerator helps in the process of de-
velopment and internationalisation of the 

-

BANKINTER 

FEI Financing

-

-
ropean Union in the context of the 

-

-

BANKINTER 
InnovFin Agreement

-

-
-

-

BANKIA
ICO Lines
For SMEs and 
entrepreneurs

-

These are lines that finance invest-
ments in fixed assets for compa-

-

BANKINTER
ICO Lines 

-

the project, provided it does not exceed 

-
-
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BBVA
ICO Line for Companies and 
Entrepreneurs

-
-

development of those entities and pro-

-

-

-

on when said redemption is made, the le-

-

-



CAIXABANK
MicroBank, CaixaEmpresa, Caixa 
Capital Risc and Programa Em-
prendedor XXI

-
-

-

-

-
crocredits for the creation or extension 

-

-

-
-

BANCO POPULAR
ICO  Lines

-
-

-

-

BANCO PASTOR
Entrepreneurs Line

-
-

-

-

-

BANCO SABADELL
ICO Lines, Préstamo Inicio, Cré-
ditoPRO, Nueva Trayectoria Pro-
fesional and BStartup

-
-

-

the capital necessary for the start of the 

loan with periodic amortization for the 

The entity also has an investment vehi-
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BANCO SANTANDER
Cuenta 1,2,3 Pymes and Fondo 
Advance 

-

-

the payment of employee salaries and 

ING DIRECT
Crédito Negocios 10’

-

-
-

-

-
-

-

DEUTSCHE BANK
Préstamo Autónomos 
Tipo Fijo db

-
pport, the client will receive the advice of 

-
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PUBLIC

FINANCING
In the Community of Madrid

I
-

even halfway there while competitor 

-

-

-

-

types of lines exist for them, where to 
-

-

The aim is to democratize this inform 
tion, to facilitate access to it and provide 

-
red like private investors and each have 

-

-

-

-

market or simply for projects that have 

-

-
-

Diego Soro,
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1) Neotec

-
-

created recently that had the develop-

-

-

2) SME Instrument 
Phase 1 

-
-

It is divided into three phases: the ini-

-
-

3) Horizonte PYME

-

-
-

4) Enisa

-

therefore the investment commitment 
-

1) SME Instrument 
Phase 2

-
-

-
-

2) Eurostars 

-
nies for a market-oriented innovative 

3) AEESD
-

-
-

re, electronic components and systems, 
-

-

4) CDTI
-

-

-

-
-

the conditions are somewhat stricter 



CDTI O�ces in Madrid.

1) Retos

-

-

-
pany and one research centre with a mi-

2) Horizon 2020

3) CIEN

-
-

4) Public Procurement of  
Innovation

-
-

-

-
-

-

-
rement 

5) Taxation for all types 
of  companies

the investment in innovation projects 
-
-
-

poration tax rate from the cost of the 

-

-

5) Horizon 2020

-

6) Life

Union dedicated to environmental ma-

to achieve environmental and climate 
-

lop a prototype or, if already developed, 

-
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THE EVOLUTION 
OF INVESTMENT 
IN MADRID 

I -

comparison in terms of stakeholders or 
-

-

money from family and friends was one 

-

-

projects with clear international poten-

the money to invest or provide capital 

-

-

-

-

of stakeholders involved in investment 

-

-
ve projects in the early phases have all 

companies so that they can take advan-

-

-

Also in advanced phases, and with a 

-
-

-

-

-
vestment evolved in the correct and po-

their companies, have decided to rein-

no less important was the work of other 
-

-
-

have seen an acceleration of connec-



The main players 

in investment 
in innovative companies

In any innovative project, as in any company, there 
-

pital in companies linked to innovation and techno-

-

company or as traditionally called in the sector, an 

-

team, the develop the project, they create the com-

company, to tackle the competition, to consolidate 

expand to other markets, which is the phase prior 
-

-

-

nascent phase or the creation of the company, in 

makes sense, is already created, analyse and identify 
the competency or if a real need exists in the market 



SEED
STAGE 

-

-
-
-

-

MAIN PLAYERS IN 
THE SEED STAGE
1. Family, Friends and Fools (FFF)

-
-
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2. Incubators

-

EARLY
STAGE  

normally all the landmarks of the pre-seed phase have already 
-

-
-

3. Public Financing

-

-

-

-

three:
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personal investment decisions and pro-
vide capital and their time to non-listed 

-
-

There are many translations and varia-
-

-

characteristics that are shown here:

- They invest their own capital in the 

- They have their own investment crite-

- They invest in companies and people 

-

-

-
-

with their invested companies and their 

Alberto Benmunan 
-

participates in initiatives related to Gro-
cery Tech in the seed phase and with 

Alejandro de León
is an investor committed to social im-

-
-
-

Almudena Sáinz 
de la Cuesta -
tech projects with international am-

-
-

Alberto Knapp holds a 

-
drocket and Wayra and an investor in 

          BUSINESS 

Angels
Ángel Barranco is an in-

-

-

Bernarndo Hérnandez  
-
-

-

Fever, Idealista and Floresfrescas and 

Carlos Emilio 
Gómez -

-

-

Catalina Parra is a specia-
lised investor in projects with a social 

-

-
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César Bardaji -

-

David Carrero is a part-
ner of several sold companies like Ferca 

-

-

-

François Derbaix is an 

-
clamador, and others already divested 

-
-

-

Félix Ruiz is one of the most re-

-

Hugo Arévalo -

-

-

Ismael ElQudsi

-

-

Jesús Encinar

-

José Luis Vallejo is a 

experience in the companies in the inter-

-
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Marta Esteve

-

-

Miguel Arias
-

-

José María Torroja 
invests in projects in the initial phase 

model and a solvent and committed 

-

Luís Martín 
Cabiedes -

-

-

Marcos Alves
-

the sale of the company to Tripadvisor 

-
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Miriam González
Amezqueta invests in dis-

-

-

which she has invested in several star-

René de Jong has partici-

team where he can participate and that 
-

Rodolfo Carpintier is 

-
-

-

-

Rodrigo de la Cruz 

-
-

-

Sebastien Chartier

-

-

-

Sixto Arias -
-

-
-

Vincent Rosso is commi-

-

-

Yago Arbeloa -
-

more than thirty projects like We are 
-
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-

-
rs achieve the investment necessary for 

-

explanation of the mission, vision and 

FELLOW FUNDERS 
FOUNDERS: Francisco Mariscal y Gui-

llermo Azqueta.

www.fellowfunders.es

SECTORS: Varied.

-
-

-

-

-

Investments: 

-

and shareholders in the share capital of 

-

-
-

is that some operate with no relevant 

-

investors piece of mind and professio-

-
ted companies and, therefore, transpa-

LIGNUM CAPITAL 
FOUNDERS:

www.lignumcap.com

SECTORS: 

-
-

-

-

Investments: 

LA BOLSA SOCIAL
FOUNDERS: José Moncada.

www.bolsasocial.com

SECTORS: 

-

-

-

-

Investments: 

CROWDFUNDING
Equity Platforms
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SOCIOS INVERSORES
FUNDADORES: Javier Villaseca.

www.sociosinversores.com

SECTORS: Varied.

-
-
-

Investments: -
-
-

cialBets, RockMap, Madaish, Appladin, 

OTHER PLATFORMS
Einicia
www.einicia.es

EMAIL: info@einicia.es

Welcome Capital
www.welcomecapital.es

EMAIL: soporte@welcomecapital.es

- Business Angels Networks - 

- University and Business 
School Initiatives 

-

that invest jointly in innovative compa-

similar way in all cases and have a series 

investors in their network can invest in 

-
port of the project so that their investors 

-

- National and Regional 
Initiatives

-
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- Business Angels Networks - 

AEBAN 
www.aeban.es

Paseo de Recoletos, 14

encompasses many private investor ne-
-

jective the promotion of the activities of 

ADDQUITY 

-
-

-

-

BUSINESS IN FACT 

-
twork that is concerned not only with 

-
-

-

KIERETSU FORUM

-

-

-
-

FIRST TUESDAY BAN 

-
-

-

-
-

-

INNOBAN 

-

-

-

-

IESE BAN

-

-
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MADRID+D BAN

-

-

-

-

PUENTY

-

-

active in over a dozen tech sectors like 

Public Financing

GROWTH & 
EXPANSION 
STAGE 

-

- injections of capital in order to help 

MADBAN

-

of the life of innovative companies in 

where the companies are presented to 

PGS CLUB

-

PADE Invest

-

-
-
-

-
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also professional investment vehicles, 

cannot meet many of the day-to-day 

-

the expansion of the company as the 

-

-

is the time to make the international 

-
ment teams often make errors when 

-

takes on a very important role here, es-
pecially at a time like the present, when 

-

-

ALL IRON VENTURES 

-

-

capital, with traction in the market and 

-

Investments:

-

BONSAI 
VENTURE CAPITAL 

-

-
-

  

Investments: -

-

-

 

SAMAIPATA 
VENTURES

-



-

-

-

Investments: -

MUNDI VENTURES

-
ments come from all over the world and 
its investment team has extensive ex-

-
-
-

Investments: -
-

K-FUND

-

-

-
ness models and a clear international 

in initial investments and follow-ons of 

Investments:

JME

and a tested prototype that has, to a cer-
-
-

Investments: -
-

-
-
-
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KIBO VENTURES

and have a clear international vision when it comes to inves-

Investments: -

-

BE ABLE CAPITAL

-
-

-

Investments: -

-
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EXPANSION
STAGE

SEAYA VENTURES

-
-

-

Investments:
-
-

-

AD4VENTURES 
MEDIASET

-
-
-

in the expansion phase with massive 

-
-

Investments::

-
ttons

SWANLAAB VENTURE 
FACTORY

-

-
tal is provided when the companies have 

in the commercialization or pre-com-

-

-

Investments::

ARCANO PARTNERS

-
-

-

-
-

Investments::
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AXON PARTNERS

-

-

Investments::

THE VENTURE CITY

Founders:

-

Investments: -
-
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QUALITAS PARTNERS

-

Investments:

EXITS
of the company to a third party, known 

€150M
IDEALISTA (2015) 
adquired by Apax

€80M
LA NEVERA ROJA 
(2015)
adquired by  Food Panda

-

-

-
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€80M
ACENS (201)  
adquired by  Telefónica

-

-
-

-

€79,5M
BUYVIP (2010)  
adquired by Amazon

-

-

-

€70M
TUENTI (2010)   
adquired by Telefónica 

-
-

Also in the company were Bernardo 
-

operations director of which was Borja 

€50M
RUMBO (2012)   
adquired by Bravofy

international expansion and with this 

to its already consolidated positions in 
the Italian, French, British and German 

-


